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Rule of 40 has a faster than linear
correlation with valuation
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Decomposing the Rule of 40
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Growth continued to soften through Q2
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Current customers are not inexhaustible
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Decomposing the Rule of 40
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Contrary to anecdotes, win rates are stable
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Decomposing the Rule of 40
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SaaS companies acted quicky to address
profitability drop
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Decomposing the Rule of 40
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Overall, S&M/Rev has remained controlled

(not shown: Per BenchSights, S&M/NNARR has grown dramatically)
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Full decomposition of the Rule of 40
available here: (ungated)
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https://revenue-playbook.com/documentation/optimize/kpis/

benchmarkit

\AETR/C&

544&

g
N
%4Rrp

¢
VDARDS

Contact

Jeremey Donovan

linkedin.com/in/
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